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Global 
Market
Trends

CHINA’S INNOVATION POWER

OF THE 3.3 MILLION PATENTS registered worldwide in 2018, almost
one in two now comes from China. That is almost three times more
applications than from the USA, indicates the recently published
report by World Intellectual Property Indicators. The average
Chinese works 8.4 hours a week longer than the average German.
Or how Ephraim Kishon would state it: "The Asians have conquered
the world market with unfair methods - they work during working
hours". 1
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War
of
Education

CHINA = EDUCATION HUB

THE “WAR” IS NO LONGER fought simply regarding technology
leaderships or access to natural resources. The focus is on future
generations and their education. China has developed into a
“Educational Hub” over the last decade with more than 600,000
students studying abroad, mainly in the US and the UK, but also
with more than 400,000 students coming to China mainly from the
neighboring countries. The number of Americans coming to China
to study decreases and Europeans are still hesitant to come to
China for their education.
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CHINA AS KEY DRIVER FOR TRANSACTIONS IN EUROPE

IN THE LAST 12 YEARS, China has become one of the key investors
in Europe. Germany for example experienced an increase of 7,000%
in investment volume from China since 2006.

CHINA’S INTEREST IN HIGH-VALUE B2B REMAINS STRONG

SINCE THE BEGINNING OF 2019 however, only a little bit more than
80 China - Europe acquisitions have been successfully closed. This is
a decrease by 30 % in comparison to last year. Correspondingly, the
investment volumes have fallen significantly. In comparison to the
big boom year of 2016 with an investment volume of USD 85bn, the
volume decreased down to USD 2.4bn in the first half of 2019. In
Germany, this is reflected in 11 deals concluded with an investment
volume of only USD 550m. The main reasons for this decline are the
impact of the ongoing trade conflicts with China and the USA,
further geopolitical issues as well as China’s focus on its slowing
domestic market growth. 7

ALTHOUGH, INVESTMENTS HAVE DROPPED on high levels in 2019,
the Chinese demands for attractive European business will further
grow in short to mid-term. Yet, this Chinese interest is more focused
and differentiated than ever before. IEG can confirm that Chinese
companies are still highly interested in high-value B2B business
models to get access to the attractive European markets and
customers, solidly engineered and well-known local premium B2B
brands. The prejudice of buying cheap manufacturing equipment

China 
Deal
Trends

CHINESE INVESTMENTS IN GERMANY 6
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THE OUTLOOK IS PROMISING

CHINESE INVESTORS HAVE ALWAYS HAD a more long-term
approach in investing compared to Europe or the US. A good
example is Geely’s most recent investment in Volocopter, the flying
car developer with the intention to bring airborne cars to China.
Given the political struggle between China and the US, IEG strongly
believes that Europe can benefit from that situation if they are able
to keep their economic freedom.

BY 2030, CHINA WILL DOMINATE the global economy with an
expected GDP of 2x compared to the US and nearly 10x compared
to Germany’s GDP. The most recent decision by the German
government in mid-October to allow Huawei to participate in the
construction of their high-speed 5G network – despite heavy
pressure from the US against it – is a clear indicator that an
economic-friendly situation with Europe and China will continue.

Sources: 8 IEG Global Research Team - November 2019 , 9 Spiegel Online - November 2019,
10 IEG Global Research Team - November 2019
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to transfer to China is history. Although fundamentally different in
many aspects to Europe, China has become one of the most
innovative countries worldwide (e.g. Artificial Intelligence, Robotics,
Battery Tech, Clean Tech, Government and Network Tech, and many
more) and this is just the beginning. 8

"Since the USA no longer wants to sell to China, 
this seems to me to be an opportunity for 

Europe to develop more strongly.“

Ren Zhengfei, Founder Huawei Technologies 9

Last but not least, another important change in China will lead to an
increase of overall investments from China into Europe. Chinese
state-owned enterprises (SOEs) received updated KPIs as
performance indicators. One very important KPI update includes
the percentage of revenues from overseas in relation to total group
revenue. Based on our information, many SOEs will only be able to
achieve these KPIs by successful foreign acquisitions. Consequently,
we see an increasing number of China - Europe deals to come. 10

China 
Deal
Trends (Cont.)



20302018

China
USD 25.3 tn

USA
USD 20.5 tn

Germany
USD 4.4 tn

USD 64.2 tn

USD 31.0 tn

USD 6.9 tn

Source: 11 Standard Chartered - July 2019 

GDP (PPP) OF CHINA, USA AND GERMANY 11

7

China 
Deal
Trends (Cont.)



Source: 12 IEG Global Research Team - November 2019

CROSS-BORDER EXCELLENCY

GERMAN SPECIALTY CHEMICALS
COMPANY LANXESS AG sells its
chrome chemicals business’
main operations in South Africa
to Brother Enterprises, a Chinese
leather chemicals producer for
EUR 83m. IEG acted as exclusive
financial advisor to Brother
Enterprises on this cross-border
transaction.

Deal 
Making 
in China

#DEALIVERER

“It was a strategic decision of Brother and an 
exemplary global success of a Chinese company 

through a bidding process. With this 
transaction, Brother will become the global 

leader in respective leather chemical and 
pharmaceutical business.”

Robert Shan, Managing Director, IEG - China

PROCESS EXCELLENCY directly
from the start and specific
industry knowledge as a must
have!

CLEAR COMMUNICATION and
solid explanation are essential in
China | Europe transactions to
manage expectations and to
create the required level of
trust!

Having LOCAL TEAMS who speak
the language and understand the
back-ground of both counter-
parties is key to overcome and
bridge potential cultural gaps! 12

LESSONS LEARNT 

“Despite decreasing 
deal volumes, this 

successfully China -
Europe transaction is 

a strong indicator 
that there is still a 
huge transaction 

potential with China.”

Mirko Heide, Executive 
Director, IEG - Germany 
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PE | VC EXPERT JOINS IEG SHANGHAI OFFICE

LAWRENCE WANG IS AN EXPERT within the Private Equity and
Venture Capital scene in China. He joined IEG earlier this year as
Director and focuses especially on the industries: SaaS, AI, Fintech,
Machine Learning, Big Data and Services to Business (S2B). He most
recently advised the AI-company Tongdun during its Capital Raise.

SINCE JULY 2019, STEFAN HEILMANN is
also Venture Partner at awesome capital.

AWESOME CAPITAL WAS FOUNDED IN
2018. It is a dedicated Venture Capital
fund bridging Europe and China, which is
managed by a passionate and
experienced European and Chinese
partner team and its investment focus
lies on selected early-stage and growth
companies with mature digital
technology in Western Europe.

“I joined IEG because I’d like to seek the 
opportunity between China and Europe. 

There is a trend of more and more 
Chinese companies looking to expand 

the business scope and coverage to 
Europe. I have foreseen the trend and 

want to participate and accelerate the 
process and assist clients to grow.”

Lawrence Wang, Director, IEG - China

What 
Else 
is New?

STEFAN HEILMANN HAS MORE THAN 25 years of experience in
global technology M&A, financings and capital market transactions.
He is an Asia expert since the late 90s due to the expansion of IEG
into Asia with its own subsidiaries and JV since 2001 as well as
several successful cross-border transactions between Asia and
Europe. Furthermore, he has close relationships with leading
politicians, investors and corporates.
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STEFAN HEILMANN AS VENTURE PARTNER FOR CHINA

Berlin - Beijing



No information set out or referred to in this research report shall form the basis of
any contract. The issue of this research report shall not be deemed to be any form
of binding offer or commitment on the part of IEG – Investment Banking Group. It
is prepared on the basis that the recipients are sophisticated investors with a high
degree of financial sophistication and knowledge. This research report and any of
its information is not intended for use by private or commercial investors in
Germany or any other jurisdiction. This document is considered as marketing
material and is not prepared in accordance with the regulation regarding
investment analysis.

This report is intended for general guidance and information purposes only. The
information upon which this material is based was obtained from various sources
believed to be reliable, but has not been independently verified; therefore, IEG do
not guarantee its accuracy. This is under no circumstances an offer or solicitation of
an offer to buy or sell any security or other financial asset. The information
contained in this research report has no regard for specific investment objectives
and is not a personal recommendation to anyone.

The information contained in this research report is not intended to be a complete
statement or summary of any securities, markets, reports or developments
refereed to herein. This report may contain forward-looking statements, which
involve risks and uncertainties. Please note that IEG makes no assurance that the
underlying forward-looking statements are free from errors. Reader should not
place undue reliance on forward-looking information, which will depend on
numerous factors, and any reader must make an independent assessment of such
projection. This forward-looking information is provided for illustrative purposes
only and is not intended to serve as an assurance, prediction, or a definitive
statement of fact or probability.

This report does not regard any specific investment objective financial situation or
the needs of any specific person. The information contained herein may be subject
to change any given moment without prior notice. IEG does not accept any form of
liability, neither legally nor financially, for loss caused (directly or indirectly) caused
by the understanding and use of this report and its content.

Robert Shan
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Shanghai
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Shanghai
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Berlin
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Executive Director

Berlin

Disclaimer 
and
Contact

IEG – CHINA DESK – MANAGEMENT TEAM
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IEG – China: + 86 21 6236 0395
IEG – Europe: + 49 30 3030 1630china@ieg-banking.com
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http://ieg-banking.com/en
https://www.instagram.com/iegbanking/
https://www.linkedin.com/company/ieg---investment-banking/
https://t.me/iegnews
https://twitter.com/iegnews
http://ieg-banking.com/sites/all/themes/c3/img/wechat-qr-220.jpg
https://www.linkedin.com/in/mirkoheide/
mailto:china@ieg-banking.com

